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Nanogate at a glance
Figures for the Nanogate Group (to IFRS, stated in EUR million)
2007
4.70
5.06
3.71
0.46
9.9 %
0.62
13.1%

3.67
3.94
2.81
0.39
10.6 %
0.38
10.3%

Change on year
+ 28%
+ 29%
+ 32%
+ 19%
- 0.7 pp.
+ 63%
+ 2.8 pp.

22.78
19.25
84.51

20.72
18.52
89.38

+ 10%
+ 4%
- 4.9 pp.

Earnings per share (in EUR)

0.28

0.15

Average number of employees
Sales per employee

53.29
88.15

39.23
93.47

Sales
Total operating performance
Gross yield
Earnings before interest and taxes (EBIT)
EBIT margin
Earnings before taxes (EBT)
EBT margin
Total balance sheet
Equity capital
Equity ratio (in %)

2006
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Foreword

Foreword of the Management Board
Dear Shareholders,
In the first half of financial year 2007 we followed on seamlessly from our sound development in
previous years and maintained our powerful, profitable growth. As one of Germany’s foremost listed
nanotechnology companies we are still only at the outset of dynamic development. At present the economic opportunities offered by our key technology have only been opened up to a minute degree. Market
analysts anticipate high-speed expansion of nanotechnology in nearly all areas of industry and life. That
will guarantee enormous growth for the industry for years to come. We as one of Europe’s trailblazers in
this field will share in this potential.
Extensive product range, innovative applications
With an extensive product range and innovative applications we are concentrating in our core business
on the high-growth areas buildings and interiors, automotive and mechanical engineering and sport and
leisure. We call this segment Multifunctional Surfaces. In a second segment, Advanced Applications, we
develop complex applications for highly specialised markets such as optical systems. For us these markets
have an enormous potential to make a substantial future contribution toward the Nanogate Group’s
sales and earnings.
In the first half of 2007, sales in our Multifunctional Surfaces core business rose by 51% to EUR 4.3
million. This dynamic growth testifies to the good market position and outstanding competitive power
of Nanogate products. First-half sales in the Advanced Applications segment amounted to EUR 0.4
million (previous year: EUR 0.8 million) and so still play a minor role. Initial successes of our extensive
investment in this segment are apparent, however, in the granting of important patents and the signing
of significant cooperation agreements with multinational partners.
We were able in the first half, as in the past, to demonstrate our clear market focus and results-orientated
approach. Earnings before taxes (EBT) to 30 June 2007 rose by 63% to EUR 0.6 million.
Entry into international markets and expansion of the technology portfolio
The most important milestones we have already reached this year in implementing our NEXT growth
strategy involve the successful entry into international markets and the strengthening of our technology
platforms, as currently documented in the field of nanostructured optics. In this area we have developed
in Dotfarm® Optics a unique technology that is suitable for use in attractive applications and in the
extremely fast-growing display industry market. Our aim is, for example, to make the manufacture of
flat screens simpler and to reduce production costs significantly.
Internationalisation of our existing business has been taken forward actively in a number of regional
markets, including recent specific successes in the United States, where a long-term contract was signed
with an important company on equipping several product lines with our multifunctional surfaces. This
cooperation extends to the entire NAFTA area (United States, Canada and Mexico) and provides for
future seven-figure sales volumes.
In the months ahead we will continue our further expansion and structured corporate development at
Nanogate. Our focus will be on developing further technology platforms and on international market
launches of high-volume applications.
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Increase in enterprise value and greater transparency
Increasing enterprise value is a focal point of our activities. To depict the Nanogate Group’s development
and economic position more transparently and to ensure comparability with other companies in our
industry (including companies outside Germany), we have converted our accounts to the international
IFRS standard, thereby also making Nanogate increasingly interesting for institutional investors. An
important success achieved by our investor relations work has been to put our shareholder structure on
a wider footing. In BIP Investment Partners, Luxembourg, we have gained a new anchor investor who
plans to accompany us and provide a stimulus on a long-term basis. This success further strengthens
us in our conviction that our successful business model is increasingly seen in the capital market as an
attractive investment.
Ralf Zastrau (CEO)

To sum up, we have extended in the first half of 2007 our basis for successful corporate development
in the future and have achieved all of our operating targets. In the second half we anticipate continued
profitable growth. At the same time investment, in for example new technologies, is being pushed. At a
conservative estimate we anticipate a growth in sales for the financial year 2007 to over EUR 10 million
and expect, despite heavy proposed investment, earnings before taxes (EBT) of over EUR 1 million.
Sales and earnings are forecast to improve further in 2008. We are very confident that we will be able to
continue writing the Nanogate success story.

Yours,
Michael Jung (COO)

Ralf Zastrau (CEO)

Michael Jung (COO)
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Enabling optimal use of nanotechnology
Nanogate is a nanotechnology company with a wide range of products, technologies and partners. The
core of our corporate strategy is to enable our customers in different industries to gain access to this
cross-sectional technology in order to enhance the power of their products to compete. As an enabler
Nanogate is the central interface between manufacturers of source materials and providers of innovative
industrial products.
In this process Nanogate’s success is based on many years of experience and a high level of competence
in chemicals and materials science and in product and process engineering. Our focus is always on generating added value for the customer. Only applications that can be incorporated simply and cost-effectively into existing production processes hold forth the promise of commercial success in the market.
Nanogate’s business model is based on three sales mainstays: refining components, manufacturing nanoformulations and granting licences to use Nanogate technology. The strategic target is to increase in the
long term the proportion of high-margin licensing business.
The Nanogate Group
In the Nanogate Group (Nanogate) Nanogate AG, Saarbrücken, is the parent company. The primary
focus of its operating business is on the Multifunctional Surfaces segment. This segment consists mainly
of refining different products by means of nanotechnology – for the most part products in the areas of
buildings and interiors, automotive and mechanical engineering and sport and leisure. Functions of surfaces can be optimised or entirely redefined as required. Nanogate not only makes skis and boats faster,
it also makes printing machinery last longer, increases the service life of engines and gives consumer
goods or buildings lasting protection from harmful influences.
Nanogate AG holds a 55.5% stake in Nanogate Advanced Materials GmbH, Saarbrücken, a joint
venture with the US technology group Air Products and Chemicals Inc. The company is being fully
consolidated. Nanogate Advanced Materials deals mainly with complex applications and systems for
high-volume, highly specialised markets. Promising areas include nanostructured optics and making
products less easy to pirate.
The existing 30% equity investment in HOLMENKOL Sport Technologies GmbH & Co. KG (Holmenkol), Ditzingen, in which Nanogate AG has held a controlling interest since the beginning of 2007,
has now for the first time been consolidated pro rata. Holmenkol is a company with an 85-year tradition
of competence, especially in winter sports. It is being developed as a Nanogate strategic partner in the
sport and leisure segment with a view to becoming a leading international provider of sports surfaces.
Its product range and technology competence are currently being extended significantly into new areas,
such as the Aquatics, or water sports, segment.
Highlights in the first half of 2007
In January 2007, Nanogate presented itself with its partners as a major technology enabler in water
sports at BOOT, the Düsseldorf boat show. A wide product range of nanotechnologically enhanced
surfaces was exhibited.
Also in January, Nanogate’s new environmental management system became one of the first in the
industry to be ISO 14001 certified. The company thereby documented its responsibility for the environment and for high quality standards in production and development.
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In February, Nanogate exhibited at one of the world’s largest nanotechnology trade fairs, NANOTECH
2007 in Tokyo, Japan. For the company this move also marked the starting point for a stronger commitment in the Asian region.
In March, Nanogate signed a long-term cooperation agreement with Giesecke & Devrient, the world
market leader in security technology. Nanogate will be developing with Giesecke & Devrient various
technologies to make products and brands – up to and including high-security printing – more forgeryproof.
In April, Nanogate announced its strategic growth programme NEXT. Focal points of the programme
are aligning business segments to target industries, internationalisation, widening the Group’s technology radius and opening up new growth areas. The aim is in future both to enlarge the customer base by
means of existing applications and to market second and third-generation new technologies successfully.
At the Hanover Fair Nanogate presented in April a number of industry solutions in the Automotive
and Mechanical Engineering segment. The focus was on new nanotechnologically enhanced surfaces in
propulsion, coating, filtration and energy technology.
Nanogate feature in May at the European Coating Show in Nuremberg surface-enhancing solutions
in the Buildings and Interiors segment. The focus was on nanotechnologically enhanced products that
give surfaces lasting protection, extend functionalities and increase the value of objects on a lasting basis.
In May, Nanogate was granted its first international patent in nanostructured optics. In Dotfarm®
Optics the company has developed a unique process that can be used in many high sales volume markets. The Dotfarm® Optics technology platform consists of a wide-ranging family of patents to ensure
that the company retains its technology lead in this application area.
In June, Nanogate expanded its network of partners by means of strategic cooperation with Clariant,
a leading manufacturer of specialised chemicals. The focus of cooperation will be on developing and
marketing new materials for surface finishing.
Employees
Qualified and motivated employees are an important success factor for Nanogate’s growth. As of the reporting date, 30 June 2007, Nanogate employed 57 (previous year: 40) people. The company is currently
training two young women and one young man as chemical laboratory assistants. Since 1 September it
has also employed for the first time a commercial trainee. In August, Dr. Hanspeter Georgi, Economic
Affairs Minister of the Saar, congratulated Nanogate on its training concept.
Organisation and location
In the course of implementing NEXT, the company’s strategic growth programme, a new organisational structure was put into place, a senior management group was established and the management was
strengthened by the appointment of a commercial manager and a manager in charge of the Buildings/
Interiors segment. To implement future growth successfully, Nanogate will next year also move to a new
location on the site of the former Göttelborn coalmine. The new headquarters will cover an area of about
9,000 square metres.
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Sales and earnings position
In the first half of 2007, consolidated sales rose by 28% to EUR 4.7 million. Core business in the
Multifunctional Services segment increased by 51% to EUR 4.3 million. The Advanced Applications
segment is an important field of future business for Nanogate and one in which the company is making
headway. New cooperation arrangements have been concluded and important milestones in technology
development have been reached. Revenue flows in this project business are not yet continuous, however.
First-half sales totalled EUR 0.4 million after EUR 0.8 million the previous year. The main reason for
this sales decline are project-oriented special payments in the previous year.
The cost of materials rose by 20.5% to EUR 1.4 million, or at less than the rate of sales growth. The
cost of materials ratio thus fell to 28.8% from 30.7% the previous year. Gross yield rose accordingly, by
31.9% to EUR 3.7 million.
Personnel expenses rose by 29.8% to EUR 1.6 million. The personnel expenses ratio rose slightly, from
33.6% to 34.1%. Other operating expenses rose by nearly half a million euros to EUR 1.5 million. Earnings before interest, taxes, depreciation and amortisation (EBITDA) improved by 14.4% to EUR 0.6
million. The EBITDA margin (EBITDA in relation to sales) was 12.9% (previous year: 14.4%).
Depreciation, almost unchanged at EUR 0.1 million, led to a 19.3% increase in earnings before interest
and taxes (EBIT) to EUR 0.5 million. The EBIT margin (ratio of EBIT to sales) amounted to 9.9%
(previous year: 10.6%). The capital increase in the course of going public in autumn 2006 netted the
company EUR 11.3 million in additional liquidity. Free financial resources were mainly responsible for
the financial result improving by nearly EUR 0.2 million on the previous year. Earnings before taxes
(EBT) thereby rose by 63.4% to EUR 0.6 million, which is equivalent to an EBT margin (ratio of EBT
to sales) of 13.1% after 10.3% the previous year. Incomes taxes rose by nearly EUR 0.2 million to EUR
0.3 million. After minority interests earnings totalled EUR 0.5 million after taxes (previous year: EUR
0.2 million). The net return on sales (surplus for the period in relation to sales) thus improved from
6.3% to 11.2%. First-half earnings per share rose from EUR 0.15 to EUR 0.28.
Asset and financial position
Cash flow from operating activity improved by EUR 0.1 million to EUR 0.4 million in the first half of
2007. Cash and cash equivalents were at the end of the period with EUR 12.3 million higher than the
previous year, due mainly to the profitable first-half business trend and to the capital increase from going
public.
Compared with the position at the end of 2006 the Nanogate Group’s balance sheet total rose by EUR
2.1 million to EUR 22.8 million. Non-current assets increased by EUR 1.9 million, current assets by
EUR 0.2 million.
The value of the Group’s intangible assets rose by EUR 1.8 million to EUR 5.1 million due mainly to
the inclusion of Holmenkol in the consolidation entity. The EUR 0.3 million increase in inventories and
the EUR 0.5 million increase in trade receivables were the result of business expansion and consolidation
effects. It was due mainly to factors relating to the reporting date.
The fine first-half result ensured that the Group’s capital resources increased by EUR 0.7 million to EUR
19.2 million. Non-current debts rose by EUR 1.3 million to EUR 1.4 million, but this increase was largely due to consolidation effects because IFRS requires the economic equity capital of HOLMENKOL
Sport Technologies GmbH & Co. KG, a private company, to be stated as non-current capital. Current
debts were largely unchanged on the year, with the result that the equity ratio fell slightly from 89% to
85%.
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Supplementary report
In July 2007 Nanogate won its first large customer in the United States. It was a contract for a period
of several years for the entire NAFTA region with a leading US company. Nanogate will be fitting out
several of the partner’s product lines with multifunctional surfaces. This long-term agreement providing
for minimum sales with annual increments expands Nanogate’s international business and confirms its
rollout strategy.
On 25 July Nanogate found in the Luxembourg-based investment company BIP Partners a new
strategic anchor investor. BIP acquired about 10.5% of Nanogate’s shares and undertook to hold on to
them for a lockup period of one year. BIP, an institutional investor, manages about EUR 600 million in
capital and holds equity investments in more than 30 companies. It plans to provide Nanogate with a
stimulus on a long-term basis and to lend its network’s active support.
At the end of August Nanogate became one of the first German nanotechnology companies to exhibit
to Korean industry at the important NANOKOREA trade fair. The Asian market with its high growth
rates is an important area of expansion for Nanogate and one in which the company aims to position
itself lastingly.
In September Nanogate received a new international basic patent for optical technology. The company
now plans to address other high-volume, high-margin markets in addition to the flatscreen segment. The
new Dotfarm® Optics technology can be used, for example, on displays of all kinds and sizes, light-emitting diodes, sensors or fibreglass-based applications and also offers long-term opportunities in security
technology. The newly granted basic patent covers a wide range of uses for nanostructured coatings on
principally all transparent components.
Outlook
Nanotechnology is still only at the outset of its commercial breakthrough and has so far exploited only
a tiny fraction of its potential. Nanogate aims to benefit significantly from the enormous dynamics of
growth that is anticipated. The company laid the groundwork for this at an early stage with its systematic growth programme NEXT.
Firmly established in the market as an enabler, Nanogate aims to take its market penetration forward
further. By means of new applications, additional customers are to be acquired in new regions and with
further technologies. Special attention is to be paid to markets with sales potential of at least tens of millions euros and good growth prospects. At the same time investment, in for example new technologies
the application centre and marketing and sales, is also being pushed.
At a conservative estimate Nanogate anticipates a growth in sales for the financial year 2007 to over
EUR 10 million and expects, despite heavy proposed investment, earnings before taxes (EBT) of over
EUR 1 million. Sales and earnings are forecast to improve further in 2008.
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Consolidated income statement

Consolidated income statement (to IFRS)
for the period 1 January to 30 June 2007

Sales
Decrease (previous year: increase) in finished goods
and work in progress
Other internally produced and capitalised assets
Other operating income
Cost of raw materials and supplies
Personnel expenses
Other operating expenses
EBITDA
Depreciation of intangible assets
and tangible fixed assets
EBIT
Financial result
Earnings before taxes on income
Taxes on income
Consolidated result before minority interests
Allocation of losses to minority interests
Pro rata earnings of minority interests
Minority interests
Profit carried over previous year (loss carried over)
Balance sheet profit/loss

01.01.-30.06.2007 01.01.-30.06.2006
EUR’000
EUR’000
4,697
3,667
-160
420
106
-1,354
-1,600
-1,504
605

101
169
-1,124
-1,233
-1,051
529

-141
464
152
616
-286
330
153
42
525
1,079
1,604

-140
389
-12
377
-99
278
-48
230
-92
138

Earnings per share in EUR (undiluted)

0.28

0.15

Earnings per share in EUR (diluted)

0.28

0.15

Undiluted

1,900,000

1,500,000

Diluted

1,900,000

1,500,000

Earnings per share in EUR

Balanced average number of shares in circulation
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Consolidated balance sheet

Consolidated balance sheet (to IFRS)
to 30 June 2007

Assets
Non-current assets
Intangible assets
Tangible fixed assets
At-equity investments
Other financial assets
Deferred taxes
Current assets
Raw materials and supplies
Trade
receivables
Other current assets
Cash and cash
equivalents

12

30.06.2007
EUR’000

31.12.2006
EUR’000

5,113
1,797
10
332
870
8,122

3,344
962
1,032
912
6,250

1,223

923

820
286

305
385

12,325
14,654

12,858
14,471

22,776

20,721

Consolidated balance sheet

Equity and Liabilities
Equity
Subscribed capital
Capital reserves
Retained earnings
Balance sheet result
Minority interests
Non-current liabilities
Economic capital
Financial liabilities
Deferred tax liabilities
Current liabilities
Financial liabilities
Trade
liabilities
Other liabilities
Provisions

30.06.2007
EUR’000

31.12.2006
EUR’000

1,900
13,807
581
1,604
1,356
19,248

1,900
13,785
581
1,079
1,176
18,521

791
245
383
1,419

139
139

75

118

701
1,018
315
2,109
22,776

573
1,083
287
2,061
20,721
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Consolidated cash flow statement

Consolidated cash flow statement (to IFRS)
for the period 1 January to 30 June 2007

Result before taxes on income
Depreciation of
fixed assets
Increase in provisions
Loss/profit from asset
disposals
Decrease in inventories and trade receivables
and other assets that cannot be
allocated to investment or financial activities
Decrease in trade payables and other
liabilities that cannot be
allocated to investment or financial activities

141
74

140
361

6

-129

4

85

-482

-542

359

292

Payments for investments in intangible assets
and tangible fixed assets

-882

-396

Cash flow from investment activities

-882

-396

Payments to equity capital
Payments from the redemption of loans

222
-593

0
-59

Cash flow from financing activities

-371

-59

Changes in cash and cash equivalents with an effect on payments
Changes in cash and cash equivalents due to
changes in the consolidation entity
Cash and cash equivalents at the beginning of the period

-894

-163

361
12,858

257
976

Cash and cash equivalents at the end of the period

12,325

1,070

Cash flow from operating activities
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1.1.-30.6.2007 1.1.-30.6. 2006
EUR’000
EUR’000
616
377

Consolidated statement of changes in equity

Consolidated statement of changes in equity (to IFRS)

Position on 01.01.2006

Subscribed
capital

Capital
reserves

Retained
earnings

Balance sheet
profit/loss

EUR’000
25

EUR’000
1,467

EUR’000
581

EUR’000
-92

Equity held
by parent
company
EUR’000
1,981

Minority
interests

Total
equity

EUR’000
1,139

EUR’000
3,120

Initial capital payments
(entered on 06.01.2006)

25

25

25

1,450

1,450

1,450

Capital increase from
corporate funds
(entered on 22.06.2006)

Transfers from
capital reserves

-1,450

-1,450

-1,450

Payments into
equity

2,350

2,350

2,350

400

400

Capital increase by
issuance of new shares
(entered on 17.10.06)

400

Premium (agio)

12,400

12,400

12,400

Equity procurement costs

-1,004

-1,004

-1,004

22

22

22

Share options granted
Earnings share of equity providers
for the period 01.01.-31.12.2006
Position on 31.12.2006

1,900

13,785

581

1,171

1,171

37

1,208

1,079

17,345

1,176

18,521

222

222

Payments into equity
Share options granted

22

22

Earnings share of equity providers
for the period 01.01.-30.06.2007
Position on 30.06.2007

525
1,900

13,807

581

1,604

17,345

-42

483

1,356

19,248
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Notes to Nanogate AG’s consolidated financial statements

Notes to Nanogate AG’s consolidated financial statements
Nanogate’s first-half financial statements were based on the International Financial Reporting Standards
(IFRS) and are unchanged in accounting principles and methods on the annual financial statements for
2006 (to IFRS). The statements are unaudited. In the consolidated financial statements of Nanogate AG,
Nanogate Advanced Materials GmbH is fully consolidated and HOLMENKOL Sport Technologies
GmbH & Co. KG is consolidated pro rata at 30%. All amounts are stated in euros, either in thousands of
euros (EUR’000) or in millions of euros (EUR million).
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Imprint / Contact

Contact:
Nanogate AG
Gewerbepark Eschbergerweg
D-66121 Saarbrücken
Telefon: +49(0)681-980 52-0
Fax:
+49(0)681-980 52-52
www.nanogate.com
Contact for Investor Relations
equinet Communications AG
Christian Dose / Stefan Otto
Telefon: +49(0)69-58 997 302
Fax:
+49(0)69-58 997 349
communications@equinet-ag.de
The annual report of Nanogate AG is available in German and English.
The German Version is legally binding.

Imprint:
Resonsible:
Text:
Design:
Photos:

Nanogate AG
equinet Communications AG
Bartenbach & Co. Agentur für Kommunikation AG & Co. KG
Nanogate AG
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+49(0)681-98052-0,
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